The Best System fOI’ The best way to create a solid business

= = is through a solid system — this ensures
B u I I d I n g your production is consistent, intentional

and plentiful. Here are five keys of

[
Yo u r B u s I n e ss an extraordinary business system to
incorporate into your own plan.

MO'I'IVATION Set time to get fired up about your business! ﬁ ﬁ

Attend networking events and workshops. oc

Create and maintain a positive mindset with

motivational books and podcasts. "
. = . &

Include at least one to two hours of
SK"-I- BU"-DING professional development per week. 6 @
T

Invest in a vetted training program.

Always search for ways to improve. 3

RELA‘"ONAL Implement a marketing strategy that focuses THE SECRET 4

on relationships.
MARKE"NG Make calls, write notes and deliver small gifts SAUCE:
of appreciation to your clients. REFERRAI_S!

Send out monthly marketing flyers and h -
emails that add value to your database. © secret to any

great business
o is referrals. An
extraordinary business

TRACKING TOOI.S e Use a real estate CRM to organize your system sets you up

database based on relationships. .
to earn consistent

e Track all calls, notes and visits to your clients. referrals by building
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* Review your progress regularly. relationships with
o clients and providing
o exceptional service.
When you Work By

AC(OUNTAB"."Y * Get a real estate coach to keep you on track. Referral, youll never

* Make them your trusted advisor. need to worry about
3 e Listen to what they have to say and where you'll find that
implement it! next lead.
NEED A HAND‘? Buffini & Company * An accountability coach to help you
" One20ne Coaching has rise up in business and life.

everything you e Reduced pricing for vetted, innovative

real estate trainin rograms.
need to make your e

business extraordinary:

O

e Free entry to live networking events
and skill-building workshops.

o BUFFINI Schedule your free Business Consultation at

5 COMIPA N buffiniandcompany.com/coaching/business-consultation
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